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Technical Note 

1 Executive summary 

My work, entitled "Le tax shelter, le crowd lending et le prêt coup de pouce" aims to present 

the fund raising mechanisms by loan or in capital made available to the small enterprises by 

the Belgian legislation and to provide some advices to the entrepreneurs willing to implement 

those measures in their companies. 

The tax shelter, the crowd lending and the "prêt coup de pouce" are three incentives created 

by the government in order to facilitate the private investment in young companies. By their 

introduction, the Belgian legislator wanted to facilitate the raising of private funds by offering 

a tax advantage for each euro invested in a young company. 

In this work, I will fist introduce the methodology of my work, followed by the description its 

objectives. 

The next chapter presents each mechanism in order to give an overview and a brief 

description of the tax shelter, the crowd lending and the "prêt coup de pouce". 

Then, I expose a series of recommendations that an entrepreneur should follow in order to 

have a successful fund raising. 

The following chapter focuses on the improvements that could be brought in order to 

encourage the use of those mechanisms in the entrepreneurial ecosystem in Belgium. 

Finally, I will mention a series of sources that could be consulted in order to learn more about 

the tax shelter, the crowd lending and the "prêt coup de pouce". 

It is important to take into account the evolving legal and fiscal environment on which those 

mechanisms have been introduced. It is the entrepreneur role to check the possible evolution 

of the law in order to check the reliability of the information. Anyhow, the use of professional 

advices is always recommended if the entrepreneur wants to set up one of the mechanisms 

presented in this work. 
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2 Context 

More than 250 billion euros are currently sleeping in savings accounts in Belgium. 

The savings rate in Belgium reaches 16%, which ranks Belgians among the best savers among 

the euro zone. However, these savings that are sleeping in savings accounts with interest rates 

of virtually 0% could alleviate the financing needs of many self-employed, entrepreneurs and 

firms today. 

Pourtant, cette épargne qui dort sur des comptes aux taux d'intérêt presque nuls, pourrait 

pallier au besoin de financement que rencontrent bon nombre d'indépendants, 

d'entrepreneurs et d'entreprises aujourd'hui. 

Traditional financing means undergo such regulatory and financial pressure that companies, 

especially small ones, can not always use them, thus preventing them from being launched or 

developed. 

Aware of the importance of SMEs and start-ups in the economic development of our country, 

the Belgian government has, in recent years, implemented several flagship measures to allow 

small companies to finance themselves more easily: the tax shelter ( 2015), the “prêt coup de 

pouce” (2016) and the crowdlending (2017). These mechanisms offer a significant tax 

advantage to reward individuals who take the risk of investing in small structures and try to 

mobilize private savings in the real economy. 

This work is therefore aimed at anyone wishing to deepen their knowledge about 

crowdfunding, especially the three mechanisms that are tax shelter, crowd lending and the 

“prêt coup de pouce”. It is particularly aimed at any project owner wishing to learn about 

alternative means of crowdfunding in order to raise funds for the launch or development of 

his young company. 

Although this work has been written for the entrepreneur, it can also be useful for all the 

professionals, advisers and other stakeholders of an entrepreneur willing to develop their 

knowledge of these mechanisms. More broadly, it can also help any individual wishing to 

invest funds in a start-up and learn more about the ins and outs of participatory fundraising 

mechanisms before embarking on the adventure "start-up". 
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3 General presentation of the mechanisms 

For a good understanding of my analysis, I will first introduce each mechanism in a 

summarized form. A more substantial analysis can be found in the appendix of my work 

(appendix 7.1). 

3.1 Tax shelter 

A tax shelter is a tax arrangement intended to reduce the taxable base of the taxpayer, thus 

minimizing or even eliminating taxation on this tax base. 

To promote capital investment in SMEs or start-ups, the tax shelter has been 

set up to "encourage investors to acquire units or shares in exchange for attractive tax 

benefits". It is the Program Law of August 10, 2015 (art 145 CIR 92) which introduced these 

new measures. This tax reduction is applicable to expenses incurred for the purpose of 

acquiring shares of junior companies issued from 01.07.2015. 

That way, to help start-up companies less than 4 years after their constitution, any citizen can 

invest in the capital of these companies and benefit from a tax advantage. This tax advantage 

consists of a tax reduction of 30% of the amount invested in an SME or 45% in a micro-

enterprise. 

3.2 Crowd Lending 

The expression "crowd lending" is based on two English words: "crowd", meaning "the 

public", and "lending", meaning "the loan". The phrase can be easily and appropriately 

associated with crowd funding, as just like its counterpart, it refers to a new disintermediated 

form of crowdfunding via online platforms. 

In this report, I will use the term crowd lending in referring to the tax measure (taxshelter bis) 

which aims to promote the granting of credit to a start-up company (having less than 4 years 

of existence) by a particular by granting the latter a tax credit, i.e. an exemption from the 

withholding tax on the interest generated by the amount lent. This loan must be via a 

crowdfunding platform approved by the FSMA. Like the tax shelter measure, it is the 

Program Law of August 10, 2015 (art. 145 CIR 92) and article 21, paragraph 1, 13 ° of the Tax 

Code which introduced these new measures, which came into force on 1 February 2017. 
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To comply with the conditions of exemption, the loan or bond must have a duration of 4 

years and the interests may be paid by the company to the investor on a monthly, quarterly, 

semi-annual or annual basis. The exemption from withholding tax (30% rate today) concerns 

the interest resulting from the investment, which can not exceed more than € 15,000 per year 

(indexed amount for the 2018 tax year - basic amount: 9965 €) 

The "prêt coup de pouce" is a measure that aims to mobilize private savings for SMEs or 

Walloon independents. Like its Flemish counterpart "winwinlening", this measure allows 

SMEs to finance themselves by borrowing directly from individuals via an interest-bearing 

loan. It is the decree "prêt coup de pouce" of April 28, 2016 and its executive order that has 

introduced the “prêt coup de pouce”. 

3.3 The “prêt coup de pouce” 

The "prêt coup de pouce" is a measure that aims to mobilize private savings for SMEs or 

Walloon independents. Like its Flemish counterpart "winwinlening", this measure allows 

SMEs to finance themselves by borrowing directly from individuals via an interest-bearing 

loan. It is the decree "prêt coup de pouce" of April 28, 2016 and its executive order that has 

introduced the “prêt coup de pouce”. 

Through this mechanism, the creditor can be granted subordinated loans for a maximum 

amount of € 50,000, and each borrower can receive a maximum amount of € 100,000. The 

company then agrees to fully repay the loan amount at the end of the loan period (4, 6 or 8 

years). The loaned funds are fully repaid over a specified period, and generate interest 

(between 1% and 2%) for the creditors. In addition to interest, these individuals benefit from a 

tax credit that allows them to: 

 either reduce their taxes over the term of the loan if the lender has taxes to pay

 or reclaim the difference between the tax credit and the taxes payable if the tax

credit is greater than the taxes payable

The tax credit amounts to 4% over the first 4 years, and 2.5% over the potential next 4 years. 
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4 Development of key lessons related to the theme 

In this chapter, I will quote a series of recommendations that an entrepreneur can follow to 

maximize his chances of a successful fundraising using one of three mechanisms: tax shelter, 

crowd lending or “prêt coup de pouce”. 

4.1 In the presence of their advisers, entrepreneurs asks themselves the right 

questions 

4.1.1 What is the best time to use these fundraising mechanisms? 

At each stage of a company's life there is a particular need for financing. The mechanisms 

mentioned in this work all meet financing needs for young companies. 

In its seed and start-up phase, a company often has to raise funds because it can not finance 

itself in a sustainable way, as its cash can not cover its expenses. This is a key phase for the 

company because the risk to the project is very important. The project leader must then resort 

to external investors - close people (3F network), business angels, crowd funding or more 

rarely to early stage funds. Indeed, these investments will be made in capital, in donation, or 

as the "prêt coup de pouce", in loan type "bullet" (only the interest will be to repay regularly), 

since the company often does not generate revenue . 

In a second time, the company will have to raise funds to accelerate its development. At this 

time, the company has already developed a product or service proposal that meets the needs 

of the market and generates revenue. The company will have to finance its development by 

means of external investors. The risk of such an investment, which is still very real, is already 

diminished and another type of additional professional investor is often added for larger 

investments: venture capital funds. 

The mechanisms we have just described in this work make it possible to finance the start-up 

and creation phase of the company, or to complete the financing of the company's 

development phase. 

4.1.2 How much to finance? 

It is important for a young start-up to raise funds quickly enough during its launch phase. The 

entrepreneur must be able to use this money wisely, without being too "economical". Indeed, 

investors prefer to see a project that develops quickly with a small risk rather than a project 
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"flat" where project leaders dread each expense forgetting the main mission of the company. 

It is also important that the project owners get paid a minimum so that the financial aspect can 

not block them on a personal level. 

Every company must be able to meet its financing needs by means of its resources (capital, 

loans, subsidies, etc.). Very often, a company in its launch phase takes time before generating 

revenue and especially profits. The deferred loss that will follow will inevitably weaken its 

cash position. This financing need must be analyzed on a case-by-case basis, since it depends 

on a large number of specific factors (business area, growth, investments, remuneration, etc.). 

The funding raised must be able to support this need. It is therefore important to prepare a 

solid business plan, the financial plan of which will justify the raising of funds by means of 

cash flow analysis (working capital, working capital requirements, cash flow, etc.). This 

analysis is essential for a start-up company that wants to ensure its launch and development in 

the short or medium term. 

The mechanisms of tax shelter, crowd funding and prêt coup de pouce allow to raise limited 

amounts. Here are the maximum amounts that can be raised:· 

o tax shelter: 250.000€ per company - 100.000€ per investor

o prêt coup de pouce: 100.000€ per company - 50.000€ per invesor

o crowdlending: 15.000€ per investor (indexed amount for the 2018 tax year -

base amount: € 9,965)

4.1.3 Do I have to raise capital or credit? 

The entrepreneur must choose between borrowing money or raising capital. The three 

mechanisms studied in this work are based on fundraising of different natures. 

As a first step, the tax shelter is a mechanism for collecting capital. Every novice company 

builds and develops itself around a solid financial base, its own capital. The amount of capital 

required must meet certain legal rules at first - that is, the minimum capital required, which 

varies according to the legal form of the company - and certain rules of sound management at 

a later stage - because the capital legal minimum does not always correspond to the 

economically necessary capital. Part of this capital must be liberated, i.e. paid in cash or in 

kind. It is important not to underestimate this source of financing, because a project leader 



22 

could be held liable for a bankruptcy if the amount of capital raised was not sufficient for the 

good continuity of the business (Annex 7.2 ). 

As a second step, an entrepreneur may decide to raise funds with a loan. The credit is the 

provision by a person or an organization of a monetary resource against the commitment to 

be reimbursed in the future on a specific date. Most of the time, the creditor will earn interest, 

which will form his return on investment. The term credit is commonly used for loans granted 

by banks, then called bank credits. Unfortunately, these institutions sometimes require 

important guarantees that are not always available to entrepreneurs.The measures developed 

in this work (“prêt coup de pouce” and crowdlending) allow entrepreneurs to remedy this 

problem while benefiting from sometimes very advantageous interest rates. 

4.1.4 What is the cost of a fundraiser? 

It is important to know that any source of funding involves a cost to the project owner and 

other existing investors. On the other hand, the nature of the cost is different in the case of 

capital raising or borrowing. 

On the one hand, the use of capital financing, unlike debt, does not require any return of 

capital and does not entail any direct costs. However, it dilutes the capital participation of 

founders and other potential existing investors, which affects their voting rights, their right to 

dividends, etc. 

On the other hand, the use of a loan entails the repayment of the capital borrowed over a 

given period and the payment of interest. The current economic environment generally allows 

for relatively low interest rates. The rate of the "prêt coup de pouce" based on the legal rate in 

force is very advantageous (rate between 1% and 2.25%). However, for the crowd lending, the 

rate is more volatile which can involve rather important costs (rate 3 to 4 times higher than the 

bank credits). The very high rate applied to the loan of crowdlending comes from the absence 

of guarantee, and thus from the postponement of the risk premium on the interest rate. 

4.1.5 Is my company eligible for the mechanisms studied in this work? 

Tax shelter, loan-boosting and crowd-lending measures apply to all start-up companies. The 

legislator therefore intends a fundraising within 4 years (tax shelter and crowd lending) or 5 

years (“prêt coup de pouce”) following the constitution of the company. The latter is 
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supposed to be incorporated on the date of its registration at the  Banque Carrefour des 

Entreprises. The resumption of an existing business by a newly incorporated company will 

meet these time criteria only on the condition that the existing business has not itself been 

established before the said period of time.  

In addition, a series of conditions specific to each mechanism must be respected. These 

conditions are available in the comparison table (section 4.2) and in the appendix for more 

details (appendix 7.1). 

4.1.6 Can I use the money as I wish? 

Some mechanisms govern the use of raised funds. 

For the tax shelter, the invested funds can not be used for the distribution of dividends, the 

acquisition of shares or to contract loans. 

Regarding crowd lending, the amount raised must be used to develop new projects. The law 

and the circular do not specify how funds should be spent. 

As for the “prêt coup de pouce”, the borrower allocates the funds loaned exclusively to carry 

out the activity of his business. The invested funds may not be used for the distribution of 

dividends, the purchase of shares or units, or the making of loans. 

4.2 I am learning about the different forms of financing available 

There are many funding opportunities. This work will only address three, the tax shelter, the 

“prêt coup de pouce” and crowd lending. It is necessary for the project leader to learn about 

the other forms of financing available so that he can choose the mechanism that suits him 

best. It is also essential for an entrepreneur to find out about the public aid he could receive 

(subsidies, guarantees, ...). 



24 

4.3 I analyze the main differences between funding mechanisms and choose the one 

that suits me best 

In the first years after its constitution, if the entrepreneur decides to raise funds from private 

individuals, he can resort to one of the three mechanisms studied in this work. Each of these 

offers a significant tax advantage for the investor, which facilitates the raising of funds. It is 

important for the project leader to be aware of the differences between each of these 

mechanisms. In this way, he will be able to choose the formula that corresponds best to his 

expectations and that meets the conditions of specific grant to the chosen mechanism. 

Each of the mechanisms presented in this work presents their own characteristics. In the 

following two pages you will find a comparative table of the three mechanisms studied. 
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Tax Shelter Crowd lending Prêt coup de pouce

Level of authority Federal Federal Regional 

Type of investment In capital In loan In subordinated loan (quasi-equity))

- direct

- or indirect (see condition for the intermediary here above)

- indirect only (see condition

for the intermediary here 

above)

- direct only

Condition(s) linked to 

investment 

intermediaries 

- crowdfunding platform approved by the FSMA

- (or) a starter fund with a fixed number of registered units, approved by the FSMA, which

invests its financial resources (after deduction of costs) by at least 80% in the form of 

new shares in start-ups (subject to the tax -shelter) and that the balance is held in euros 

(or another EEA currency) with a credit institution (approved and controlled by an EEA 

Member State)

- crowdfunding platform 

approved by the FSMA

/

Fiscal advantage Tax reduction of: 

- 30% of the amount invested for investments in SMEs (scales-ups)

- 45% of the amount invested for investments in microenterprises (start-ups)

Exemption from withholding tax 

(30%) for the interest on the 

loan granted within a period of 

4 years

4% annual tax credit for the first 4 

years and 2.5% after the average of 

the amounts loaned by the investor 

during the taxable period

Ability to recover the 

difference between the 

tax payable and recover?

No No Yes
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Conditions relating to the 

investor

The investor: 

1) Is not a corporate executive of the company in which the investment is made

2) Is not the permanent representative of another company exercising a mandate of

director, manager, liquidator or a similar function within the company in which the 

investment is made 

(3) Not a shareholder of another company that has entered into a corporate or

remunerated contract with the company in which the investment is made for the purpose 

of carrying on a day-to-day management activity of a commercial, financial nature or 

technical

The investor acts outside of his 

professional activity

The investor is a: 

1) Subject to personal income tax and

located in the Walloon region 

2) Who concludes the loan outside of

its entrepreneurial or professional 

activities 

3) Who is not an employee of the

borrower 

4) Who is not the spouse or legal

cohabitant of the borrower if the 

borrower is a self-employed individual

5) Who is not  the shareholder, the

director or the manager of the borrower 

if the borrower is a corporation 

6) Who is not a borrower in another

loan Helping you during the term of the 

loan
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Tax Shelter Crowd lending Prêt coup de pouce

Conditions relying to the start-

up/starter fund/ crowdfunding 

platforms (cumulated conditions)

Company:

1) resident in Belgium or in the other states

members from the Euro Zone but having an 

establishment in Belgium 

2) Be considered as a small company in

accordance with the article 15 from the Companies 

Code 

3) Be constituted after the 1st january 2013

4) Be constituted since less than 4 years

The lender has to be:

1) A small company in accordance to the article 15

of the Companies Code or a natural  person 

responding to the same criteria

2) Be registered in the BCE (“ Banque Carrefour

des Entreprises”) or to a similar register of the 

EEE sinds less than 4 years

The lender has to be: 

1) A S.M.E. registered to the BCE or in a social

security for the independent 

2) Constituted less than 5 years before the

contract agreement 

3) whose place of business is established in

the Walloon Region

4) which does not take part in a recovery

procedure or which does not respond to such 

criteria 

Conditions relying to the 

investment 

- The investment must concern new shares or

social parts issued upon incorporation or a capital 

increase of the company 

- The investor must keep shares or social parts for

at least 4 years 

- The contribution must be made in cash

The loan must have a minimum duration of 4 

years.

- the loan subordinated to the existing and

future debts of the borrower 

- The loan has a fixed duration of 4, 6 or 8

years 

- The interest rate can not exceed the legal

interest rate in effect at the time the loan is 

granted and can not be less than half the legal 

interest rate
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Limite 1) Company: 250.000 EUR received with the tax

shelter 

2) Investor: EUR 100,000 (via one or more tax

shelters) per taxable period and per taxpayer, not 

exceeding a direct or indirect stake of 30% of the 

share capital

1) Borrower: / 

2) Investor: exemption from withholding tax

capped at the interest of the first tranche of 15.000 

EUR invested per year and per taxpayer (via one 

or more loans)

1) Borrower: more than EUR 100,000 (via one 

or more loan (s) Coup de pouce)

2) Investor: max 50.000 EUR (via one or more

loans Coup de pouce)

Capital Use Can not be used to distribute dividends, acquire 

shares or shares, or make loans

Assigned to finance new economic initiatives 

Can not be used to distribute dividends, acquire 

shares or shares, or make loans

Affected exclusively to carry out the activity of 

the company.
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4.4 I choose the investor profile that suits me 

For the mechanisms studied in this work, the profiles of the investors can be very varied: 

o the 3F network: The family, friends and fools network includes people from the

network close to the entrepreneur. During the project start-up phase, these people are 

often solicited directly by the contractor himself for limited amounts. Their willingness 

to invest in the project is driven by their privileged relationship with the project leader 

and not waiting for a potential return on investment. Their contribution is therefore 

strictly financial and their expectations more limited. 

These investors are often very important because the amounts invested, although 

limited, are not negligible for a young company in the seed phase. On the other hand, 

the usefulness of these investors will decrease with the progress of the project given their 

limited financial resources and weak entrepreneurial experience. It will be better to blur 

the relationship with these investors over time. 

o crowdfunding platform: Crowdfunding platforms allow a project developer to

reach a large number of potential investors via the Internet. The entrepreneur must set 

up a communication campaign to make his project attractive and convince as many 

people to invest in his project. The amounts raised individually can be very limited, but 

their cumulation makes it possible to raise important funds. There are several 

investment possibilities: the gift, the loan (crowdlending), the reward, or the capital. 

It is strongly discouraged to raise capital via these platforms, at the risk of ending up 

with too many (often unknown) shareholders. In addition, you should know that the use 

of crowdfunding platforms entails a significant cost, in terms of resources (time and 

money for the communication campaign, platform commissions, ...). 

o business angels: these investors, experienced business man, former

entrepreneurs or managers, have relatively greater financial resources that they invest in 

young entrepreneurial projects. They can also bring other resources: their network of 

contact, their time or their experience. It is therefore essential for an entrepreneur to 

choose his business angel so that he can bring a real added value to the project. Some 

of them are pro-active and will invest in the project and its strategic development. 

Others will be rather passive and will keep a rather distant role. Business angels still 

invest capital in the project and look for a lucrative exit opportunity in the medium or 

long term. 
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4.5  I maintain good relations with my investors 

At the stage of start-up or development of a start-up, investors will primarily invest in the 

person carrying the project in the project itself. It is therefore important that the project leader 

builds a relationship of trust with them by following the following recommendations: 

4.5.1 I behave professionally with each investor 

Whether it's a capital raising or a borrowing, it's important to treat investors in a professional 

way. Before their investment, it is important to present a well-crafted business plan, which can 

give them a clear idea of the project they will invest in and the risks they may incur.In the 

case where some of them are long-time acquaintances, it is important to treat them in the 

same way as a typical investor: the "friends" investors may not be so as soon as a problem 

would occur and the project would not allow for remuneration. 

It is also important that the entrepreneur regularly informs his investors (not only on an 

annual legal basis). They will feel so much more involved in the project. This rule of 

information is all the more fundamental when trouble appears. By being transparent and 

candid about the problems encountered, the entrepreneur will gain the trust of investors. 

They can even sometimes find a solution to the problem by using their experience and 

expertise, using their network, ... They must be considered as real partners by the project 

leader who can bring valuable help in certain circumstances. 

For any capital raising, it is essential that the project leader sets up a shareholders' pact. In this 

extrastatutary document, the project manager and the shareholders will define together the 

operating rules of the company (organization of the board of directors, its composition, 

power, remuneration, profit distribution policies, non-competition clause, ...) and the 

relationships that bind them (shareholding change, exit clauses, pre-emption right, conflict 

management ...). 

4.5.2 I explain to the investors the limits of the investments they can make 

For the tax shelter, the investment will be limited to 30% of the share capital of the company. 

The amount exceeding this threshold will not be affected by the tax reduction. In addition, 

participation in the society will have to be maintained for 48 months. If this period of 48 

months is not respected (except in the event of death), or one of the 11 conditions mentioned 

in the annexes is no longer respected, the beneficiary will have to repay the reduction 
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received in proportion to the period remaining to run. :(Total tax reduction x months missing) 

/ 48The total amount of accumulated investments for which the investor can benefit from the 

tax shelter is € 100,000 per year. 

For crowdlending, the limit of the individual amount that can be exempted is € 15,000 per 

taxpayer per year. If this sum is exceeded, the company must then withhold the withholding 

tax (30%) on the additional interest paid to the investor. On the other hand, if the investor has 

taken out several loans in several companies while respecting the maximum threshold in each 

of them but exceeding the total amount eligible for the exemption, then it is the investor who 

will have to declare his income in its tax return and will be taxed independently of the 

beginning companies. 

The “prêt coup de pouce” allows to install a legal framework for the granting of a loan of 

money between a lender natural person and a borrower (company or independent). Thus, the 

creditor can lend an amount of up to € 50,000 (per physical person - can be made in several 

loans) and this during the term of the loan (4, 6 or 8 years). 

4.5.3 I explain to them the risks involved 

For the tax shelter, the investment is made in the capital of relatively young companies. This 

investment in venture capital is often illiquid given the virtual absence of a secondary market. 

This means that the resale of its shares is difficult to consider, especially if the development of 

the project does not go as well as expected. In addition, for companies as young, the return in 

the form of dividends is often non-existent. In fact, young companies prefer to reinvest their 

profits. In the event that the project goes wrong, the shareholder must be aware that he will be 

the last creditor to be repaid. It is then likely that his investment will be totally lost. Another 

risk that could weigh on these investors is the risk of dilution: if other fundraisings are carried 

out, then the investor would be held a lower percentage of participation in the company. 

As for “prêt coup de pouce” and crowd-lending, the return on the investment is the payment 

of interest given the full repayment of the principal at a certain maturity. The only risk is the 

risk that the company is no longer solvent. It is therefore important for the investor to analyze 

the repayment capacity of the company in which he invests. 
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The “prêt coup de pouce” is a subordinated loan, which means that it is the least liquid in the 

balance sheet and is just below the equity. We are talking about quasi-equity. Its degree of 

risk is therefore almost identical to that of the shareholders and to the risks incurred 

mentioned above. In the event of insolvency, these creditors will be the last to be repaid 

before the shareholders. Crowd lending does not provide a subordinated loan, however, it 

can be considered as such by banks as loans granted through crowdfunding platforms are 

generally unsecured. This lack of guarantee represents an additional risk for the creditor. 

The tax advantages granted with the mechanisms make it possible to reduce the risk. Indeed, 

the tax cuts proposed by the tax shelter, the “prêt coup de pouce” and the crowd lending 

offer a significant financial advantage thus decreasing the amount of the potential loss of the 

investors. Nevertheless, investing in young companies is inherently a risky investment (about 

30% of start-ups survive after 5 years), so investors are still advised to diversify this risk by 

investing in several companies. 

4.5.4 I explain the potential returns on investments objectively 

For the tax shelter, the capital remuneration policy must be made clear so that the investor 

does not expect to receive dividends in the first years. Indeed, if a start-up happens to release 

profits, it will often prefer to reinvest these profits. The return on investment for such 

companies will therefore be generated by: 

o the payment of dividends expected in several years (between 5 and 8 years if

everything goes well),

o the potential gain that the investor could make by selling his shares.

Most shareholders invest in the perspective of adding value to their shares. In any case, the 

investor must be patient. 

For loans, the return on investment will be the interest earned at regular intervals. For crowd 

lending, since the amount lent is often not guaranteed, the creditor is able to demand a higher 

risk premium, which will be reflected by a high interest rate (3 to 4 times higher than the bank 

rate). For the “prêt coup de pouce”, the optic is quite different: the entrepreneur applies here 

to his network, which will allow him to benefit from very advantageous conditions (rates 

between 1 and 2.5%). 
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From a positive perspective, the return on investment will be supplemented by the tax 

advantage offered by the mechanisms. Then, the return on investment can become very 

important.  

It should be noted that to benefit from a tax deduction, you must pay taxes! For the tax 

shelter or crowd lending, unlike the “prêt coup de pouce”, it is a tax deduction and not a tax 

credit, which means that if you do not pay enough taxes on the income of the investment 

year, the tax benefit will not fully apply. The tax paid must be at least equivalent to the 

amount invested. 

4.6 I am attentive to the administrative follow-up that I must carry out 

The offer of tax benefits for investors is conditioned by several administrative tasks that must 

be provided by both investors and companies. Different certificates must be sent to the 

administration within strictly determined deadlines. 
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5 Questioning 

5.1 Can we go through an intermediate investment vehicle for the Tax Shelter? 

Yes, since the technical correction of the law entered into force on February 1, 2017. It is 

therefore possible to use an investment vehicle (crowd funding platform or starter fund) 

approved by the FSMA. Therefore, it is possible: 

o to invest directly in the target company (shares or units)

o to invest via an investment platform

o to invest via an alternative investment vehicle (crowdfunding type)

o or via a starter fund that invests in different companies by taking the status of

ACIU (alternative collective investment undertaking) in order to spread the

risks. The only disadvantage of this type of investment is that the investor

benefits later from the tax benefit.

5.2 What is FSMA accreditation? 

Natural or legal persons other than regulated companies that intend to provide alternative 

financing to businesses are required to obtain prior approval as an alternative financing 

platform from the FSMA. The list of approved platforms can be consulted in appendix 7.3. 

5.3 Where can investors find eligible companies for different mechanisms? 

Investment opportunities are at the same time a story of network, research and opportunity. 

Initially, to find a company eligible for tax shelter or crowd lending, the investor can use 

crowdfunding platforms. Eligible companies are now marked with the following logo: 

But the entrepreneur can also find out through his network. There is no SEO site or pre-

established list of companies or start-ups wishing to raise funds. 

5.4 Recommendations 

5.4.1 Extension of the tax shelter to more mature companies 

Beginning companies under the age of 4 are not the only companies facing difficulties in 

obtaining financing. Given that 74% of Belgian SMEs are more than 4 years old, it is important 

not to exclude them from the devices. SMEs are also regularly confronted in the development 

of their projects (developing a new market, hiring employees, buying a building, exporting 
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their products, financing a working capital requirement, etc.).This four-year period makes the 

investment very risky for the investor, and ensures that the investor finances the start of the 

business and not the growth. Yet this phase of growth is essential for the development of our 

economy. 

5.4.2 Development of a platform to identify financing needs 

Many companies are in need of financing. This information is not often communicated by 

project promoters who resort to conventional means of financing. Yet, many individuals are 

interested in investing money in these projects, but few means are put in place to ensure good 

communication between the parties. Either the project leader resorts to private crowdfunding 

platforms that are often very greedy financially, or he goes through his close network. In both 

cases, it loses resources (time and / or money). It would be necessary to think to gather supply 

and demand taking into account the needs of the parties (anonymity, ...). This platform could 

also check profiles and applications for financing to reduce the risk of investors. 

5.4.3 Increase in the investment threshold of crowd lending 

The maximum amount of € 15,000 (indexed amount for the 2018 tax year - base amount: € 

9,965) which can be lent by an investor is too restrictive compared to other mechanisms (tax 

shelter and “prêt coup de pouce”). Look & Fin did the calculation of state revenues if the 

threshold of 15,000 € was raised to 100,000 €:"The total interest received on a loan of € 

100,000 at a rate of 8% over 4 years would represent € 17,182." The withholding tax currently 

of 27%, the tax savings would be € 4,638, far below the 45,000 € tax savings that are offered 

for capital investment. " 
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6 Example and illustrations 

For a good understanding of the functioning of these mechanisms, we will present you a 

simulation of calculation, based on an investment amount of 15.000 €. If the investment is in 

the form of a loan, we set the interest rate at 2% (monthly basis) and the term of the loan at 6 

years. 

Tax 

Shelter Tax Shelter

Crowd 

Lending

Prêt coup de 

pouce

Type of company SME microbusiness SME SME

Maximum amount to invest

100 000,00 

€ 100 000,00 € 15 000,00 € 50 000,00 €

Amount of the simulation 15 000,00 €

Interest at a 2% rate over a 6 years period 0,00 € 0,00 € 931,00 € 931,00 €

Tax benefit if less favorable conditions 30 000,00 € 45 000,00 € 279,30 € 1 574,00 €

ROI (in interest and tax benefit for the 

investor) 30,00% 45,00% 8,07% 16,70%

Cost for the entrepreneur 0,00 € 0,00 € 931,00 € 931,00 €

0,00% 0,00% 6,2% 6,2%

The comparison is not easy since we compare a tax shelter investment and two types of loan 

investments (the “prêt coup de pouce” and crowd lending). 

What stands out from our simulation: 

o the tax shelter mechanism is the one that grants the most advantageous tax

advantage for an investor

o the tax advantage of the “prêt coup de pouce” is more advantageous than the

crowd lending's one. However, this difference must be qualified because the

interest rate of crowd lending can vary greatly, unlike that of the “prêt coup de

pouce” that is regulated (between 1 and 2%). If the interest rate exceeds 4.5%,

crowd lending becomes more advantageous for the investor.

Finally, it is important to remember that, unlike the “prêt coup de pouce”, the tax benefit of 

tax shelter and crowd lending is not recoverable. For example, in 2018, a person invests € 
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50,000 in capital in a company that meets the conditions for obtaining a tax benefit through 

the tax shelter measure and is therefore entitled to a tax reduction of 30% of the amount 

invested, ie € 15,000. If, by hypothesis, the investor has to pay a tax of 7,000 € for the year 

2018. Taking into account its tax benefit, the amount of taxes due would then be: 7.000 € - 

15.000 € = -8.000 €. The person should recover € 8,000. Unfortunately, this amount is lost and 

the person will only get a real benefit of 14% (= 7.000 € / 50.000 €). 
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7 Learn more ... 
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Frédéric Lévy Morelle - Administrateur délégué Look & Fin 

Jérôme André-Dumont - Cabinet d'avocat HLB 

Luc Pire - Coach au Venture Lab 

Julie Lebeque - Sowalfin 

7.3 Internet links 

Laveugle, J.-B., (2018). Crowdlending, une circulaire clarifie les choses. En ligne: 

http://www.leveugle.be/documents/news-items/20170706-crowdlening-crowdlending-

crowdlending-crowdlending.xml?lang=fr 

Lexing Avocats (2016). Le financement participatif en plein expansion en Belgique. En ligne: 

https://lexing.be/financement-participatif/ 

FSMA (2017). Le crowdfunding. En ligne: 

https://www.fsma.be/fr/file/49570/download?token=HelZ02gf 

d'Udekem, R. (2016). La capitalisation de sociétés: les incompréhensions classiques des 

entrepreneurs.  En ligne: https://www.1819.brussels/fr/blog/la-capitalisation-de-societes-les-

incomprehensions-classiques-des-entrepreneurs (d'Udekem - 2016) 

Lauwers T. (2017). Exonération de précompte mobilier sur des intérêts des prêts octroyés à 

une starter via une plateforme crowdfunding.  En ligne: https://www.lauwers-



25 

seutin.be/fr/exoneration-de-precompte-mobilier-sur-des-interets-des-prets-octroyes-a-une-starter-

via-une-plateforme-crowdfunding/ 

Rulkin & Partners (2016). En ligne: http://www.rulkin.be/wp-

content/uploads/2016/05/Comparatif_aides_capital_risque_2016_05_Rulkin_Partners.pdf 

Sowalfin (2017). En ligne: http://www.pretcoupdepouce.be 


